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Why Insurance Companies Seek Private Fixed Income
Over the past several decades, the search for yield and diversification has made private credit an increasingly 

important part of the portfolios for many insurance companies. As the market has evolved and expanded, private 

fixed income (PFI), a subset of private credit, has emerged as a particularly compelling asset class, in our view.

PFI consists of predominantly fixed-rate, non-registered investment grade fixed income securities with tenors 

ranging from two to 30 years. The rise in demand for PFI from insurance companies and other institutional 

investors has coincided with the growth and maturation of the private credit markets overall. As private credit 

has expanded, specialty finance opportunities have been filling the gap between traditional private placements 

and private debt (i.e., direct lending). We believe this has created an opportunity set that goes beyond the 

traditional core of corporate, infrastructure and project finance debt into areas of specialty finance, which offer 

investors potentially higher yields and differentiated risk exposures across sectors, issuers, geographies and  

deal structures.

Despite increased institutional allocations to PFI, misconceptions remain. These misconceptions may 

be preventing investors from taking advantage of the potential yield premia, structural protections and 

diversification benefits that we believe this asset class offers.

PRIVATE FIXED INCOME DEFINED 
We View Private Fixed Income as a Subset of the Broader Private Credit Market

PRIVATE FIXED INCOME

PRIVATE CREDIT

PRIVATE PLACEMENTS

ILLIQUIDITY RISK

CREDIT QUALITY

SPECIALTY FINANCE

COMPLEXITY RISK

PRIVATE DEBT

CREDIT RISK

YIELD

ALTERNATIVE ASSETS

• Corporate
• Project Finance
• Infrastructure

• Consumer
• Commercial
• Esoteric

• Direct Lending
• Mezzanine
• Opportunistic/Distressed

Views and opinions expressed reflect the current opinions of the authors only, and views are subject to change at any time without notice. Other industry analysts and 
investment personnel may have different views and opinions.
Any investment that has the possibility for profits also has the possibility of losses, including the loss of principal.
Please see Key Investment Risks at the end of this paper for additional important disclosure.
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Defining Characteristics of Private Fixed Income
As a subset of private credit, PFI is a vast and diverse asset class with an estimated $1 trillion outstanding  

and more than $100 billion  in estimated annual issuance.1 Its key distinguishing characteristics include:

• Predominantly fixed-rate bonds

• Not SEC-registered (private placements, loans and some 144A securities)

• Primarily investment-grade, although high-yield issuance has been growing due to increased demand  

and regulatory changes in the US insurance market

THE GROWING REACH OF PRIVATE FIXED INCOME

1 Source: Private Placement Monitor, as of 31 December 2021.
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Sources: Private Placement Monitor, BofA Securities. Data as of 31 December 2021. 
This material is for informational purposes only and should not be construed as investment advice Information obtained from outside sources is believed to be correct, 
but Loomis Sayles cannot guarantee its accuracy. This material cannot be copied, reproduced or redistributed without authorization.
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EVOLUTION OF THE PRIVATE FIXED INCOME MARKETPLACE

The evolution of PFI since the global financial crisis has been largely driven by the retreat of traditional commercial 

bank lenders, which, faced with increased regulation, have curtailed lending to certain market sectors. Non-

traditional, private lenders filled the void, and the PFI opportunity set grew to include new sectors and new 

geographies beyond the US and Europe. 

Historically, the private placement space, consisted mostly of investment-grade corporate bonds; however, the past 

decade saw the emergence first of project finance and infrastructure opportunities and then private asset-backed 

transactions. In recent years, specialty finance transactions, which typically consist of secured, non-corporate 

consumer, commercial or esoteric lending, have come to the forefront, offering investors opportunities for additional 

yield potential and lower correlation versus more traditional private fixed income sectors.

The growth and evolution of the PFI market continues to accelerate, driven by both supply and demand. On the 

demand side, insurers (historically, the main source of PFI funding) appear to have grown increasingly comfortable 

with the asset class and turned to it for enhanced yield and diversification potential. On the supply side, more (and 

increasingly diverse) issuers have sought private markets for reasons ranging from confidentiality to speed and 

certainty of execution, resulting in a growing variety of deal structures, covenants and collateral sources. We expect 

this trend will continue, particularly if non-insurance investors increase allocations to this asset class.

PFI ORIGINATION CHANNELS EXPAND BEYOND SYNDICATION

Changing origination trends have contributed to the breadth of today’s PFI opportunity set. Historically, nearly all PFI 
transactions were broadly syndicated transactions led by broker-dealers. Broadly syndicated transactions still account for the 
majority of issuance, but club transactions (deals with a small investor group, either broker-dealer-led or arranged directly 
with an issuer) and direct origination (where the issuer deals directly with a single investor) have become more common.

SYNDICATED CLUB DIRECT

Transactions sourced 
through US and non-
US sell-side financial 
institutions, marketed to 
10+ investors

Deals involving a small 
group of investors (3-10)

Customized transactions 
directly originated with a 
business that has needs 
not being efficiently met in 
traditional capital markets

CHANNEL

Any investment that has the possibility for profits also has the possibility of losses, including the loss of principal.
There is no guarantee that the investment objective will be realized or that the strategy will generate positive or excess returns. 
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PFI’S VALUE PROPOSITION

We believe PFI’s value proposition for investors rests on three pillars, each of which can be a possible source of 

excess portfolio return.

COVENANTS AS DRIVERS OF VALUE PRESERVATION

STRUCTURAL PROTECTIONS COMPLEMENT COVENANTS

Covenants can play a vital role in preserving value in the private fixed income market by seeking to provide front-line 
protection for lenders. While covenants can be diverse in form and highly customizable, they generally aim to preempt credit 
deterioration and give lenders levers to help minimize risk to principal. Covenants can enable lenders to dynamically reprice 
risk and mitigate the potential for further underperformance. 

Common PFI covenants include:
• Maximum leverage (debt-to-equity or debt-to-EBITDA ratios)
• Minimum debt service coverage (EBITDA-to-interest expense)
• Restrictions on encumbering assets (protecting the lender’s claim on collateral)

Structural protections are another way lenders can look to preserve value in the private fixed income market. Broadly speaking, 
an investment’s structure refers to its terms with regard to assets, cash flow and structural seniority. Private fixed income 
market investors can influence transaction structure as part of the new-issue process, with the goal of protecting principal or 
receiving additional compensation if the borrower’s financial performance is below expectations. 

Examples of structural protections include:
• Scheduled or additional amortization 
• Cash sweeps and traps 
• Coupon step-ups
• Reserve accounts

YIELD PREMIA COVENANTS AND  
STRUCTURAL PROTECTIONS DIVERSIFICATION

PFI transactions generally carry 
yield spreads over comparable 
public fixed income securities to 
compensate for illiquidity and/or 
complexity. The more structured 
the deal and the less mainstream 
the sources of underlying cash 
flows, the higher the complexity 
spread, all things being equal.

PFI transactions are typically 
supported by covenants and/or 
structural protections that may 
provide downside mitigation 
under stress scenarios, helping 
to preserve value. Historically, 
default recoveries in PFI have 
tended to be higher than in public 
fixed income. The additional fee 
income derived from covenants is 
an important component of PFI’s 
potential return profile. 

The PFI opportunity set is highly 
differentiated across issuers, 
structures and geographies, 
helping to provide a variety 
of ways for investors to tailor 
exposures and manage risk.
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PFI’s Role in Insurance Company Portfolios
There are multiple reasons why PFI can play an important role in the portfolios of various types of  

insurance companies. 

First, the PFI universe consists of a range of fixed-rate obligations across a wide duration spectrum, providing the 

potential for insurers to match both long- and short-dated liabilities alike. 

Second, diversity in the issuer opportunity set and transaction structures can give insurers access to a broad 

and differentiated range of underlying risk factors for their investment portfolios beyond what is available in the 

public markets.

Finally, covenants may be able to provide both additional lender protections in downside scenarios (higher 

recoveries vs. public bonds) and potential yield enhancement via fee income. Covenants also help mitigate against 

the downward migration of credit ratings, which can be beneficial for capital reserve requirement reasons.

CONSIDERATIONS FOR ALLOCATING TO PFI 

When considering the role PFI can play in a portfolio, investors should focus on several factors. The following are 

our key views:

• Yield premia are dynamic. PFI’s yield advantage is comprised of an illiquidity premium and a complexity 

premium. The complexity premium is typically more constant, being a function of deal structure, while 

the illiquidity premium fluctuates as market conditions change. Hence, we think it is important to stay 

invested through the market cycle and avoid attempts at market- timing. Additionally, PFI can offer value 

through the cycle, not just when illiquidity premiums are high. In our view, it should not be seen as only a 

yield play. Covenants may be able to provide downside mitigation when it is needed most, and the asset 

class is a source of significant diversification potential. For these reasons, we believe PFI should be a 

staple allocation in an insurance company’s portfolio, not an opportunistic play.

• PFI’s liquidity profile may align well with insurers’ balance sheets. Insurers and other liability managers 

may underestimate the liquidity of the PFI market and overestimate the liquidity of the public bond 

market. PFI liquidity varies considerably by sector, origination type and other factors. Asset managers 

with PFI expertise can help investors appropriately size individual investments and make informed 

decisions about illiquidity risk. Liquidity needs for insurers can also be institutionally supported, if 

necessary. For example, the Federal Home Loan Bank system, which counts over 400 insurance 

companies as members, is a reliable and low-cost source of working capital for insurers. 
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• Focus on the risk exposures and potential return drivers PFI can add to the portfolio. PFI has distinct 

risk profiles from other alternative asset classes, and PFI and other private assets should not be grouped 

together into a single “private assets” bucket. One of the primary benefits of PFI is that it can bring a 

high level of idiosyncratic risk to the portfolio. PFI transactions need to be analyzed case-by-case and 

evaluated for their correlation with other assets in the portfolio and their impact on overall portfolio risk.

• Determining an appropriate PFI portfolio allocation should be a bottom-up exercise. Peer averages 

should not be the guiding principle in determining PFI allocations, in our view. This decision should be 

a function of the many factors that are specific to each insurer. Key variables include leverage, overall 

asset duration, loss trends on the liability side of the balance sheet and potential liquidity needs under 

various economic conditions. The evolving regulatory landscape is another factor, given capital reserve 

requirements. Insurers need to monitor regulators’ ongoing scrutiny of specific deal structures, capital 

formulae and sourcing of credit ratings. Based on this information, we believe insurers need to evaluate 

the potential portfolio impacts of regulatory change to determine their appropriate allocations to PFI.

ALLOCATING TO PFI: TRENDS AMONG INSURANCE COMPANIES

Allocations to Privates have Doubled in the Last Decade

DISTRIBUTION OF GENERAL ACCOUNT BONDS

PUBLIC BONDS PRIVATE BONDS

2011

$2.0T
$2.2T

2021 2011

$0.7T

$1.4T

2021

+8%

+106%

Source: ACLI Life Insurers Fact Book 2022. Data available through 31 December 2021.
This material is for informational purposes only and should not be construed as investment advice. Information obtained from outside sources is believed to be correct, 
but Loomis Sayles cannot guarantee its accuracy. This material cannot be copied, reproduced or redistributed without authorization.
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What to Look For in a PFI Manager
We believe managing PFI effectively requires resources and skills specific to the asset class. 

• Strong relationships and a deep origination pipeline. The ability to source distinct opportunities is a 

differentiator in PFI. A wide network and credibility with both broker-dealers and issuers helps a manager 

get a first look at new transactions and a stronger position in the origination pipeline. Seeing a large 

volume of potential transactions can enable a manager to be highly selective, which we feel is essential  

to building a quality PFI portfolio.

• Independent research capabilities. PFI transactions are highly differentiated and issuer-specific, 

particularly in specialty finance sectors. Every deal carries idiosyncratic risk that may not be captured  

by the overall characteristics of the asset class. Furthermore, third-party credit ratings are important 

from a regulatory perspective but should not replace independent research. In our view, an effective 

manager will perform proprietary credit analysis and generate an independent view on credit risk and the 

appropriate covenant and structural protections. The manager should conduct fundamental research into 

the issuer and the industry and do a detailed analysis of the deal structure and risk exposures.

• Scale and infrastructure. Managing PFI is labor-intensive and multi-disciplinary; these investments  

take substantial resources and diverse expertise. The process begins with origination and underwriting. 

A manager should be prepared to manage every transaction through its life cycle. The manager will need  

to continually monitor portfolio risk exposures as market conditions change, track issuer  

financial performance over the deal’s life cycle and negotiate amendments if financial performance falls 

below expectations.

• Cross-functional expertise. Vetting and managing PFI effectively is a collaborative effort that requires 

a wide range of skills. Performing due diligence on incoming transactions and managing a PFI portfolio 

involves sector specialists, fundamental credit analysts, transaction attorneys, risk analysts, operational 

managers and portfolio managers with specific expertise in the asset class.

• Technological resources. Technology plays a central role because of the complexity of many PFI 

transactions and the high level of idiosyncratic risk they present. Technology allows a manager to 

thoroughly evaluate and prioritize deal flow, as well as monitor and track risk across highly differentiated 

portfolios throughout the transaction life cycle.
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Putting PFI Best Practices to Work
The expansion of PFI into new deal structures, sectors and geographies presents a growing potential opportunity 

set for insurers and other institutional investors. By analyzing the trends driving the growth of the PFI market 

and by partnering with managers committed to the best practices of effective PFI management, investors can 

seek to harness the potential yield and diversification benefits of this growing asset class. 

PRIVATE FIXED INCOME AT LOOMIS SAYLES

Loomis Sayles’ dedicated Private Credit Group is an investment team with an average industry tenure of more 

than 20 years. The team is backed by Loomis Sayles’ recognized expertise in fundamental research and its global 

reputation as a highly respected fixed income manager. 

Founded in 1926, Loomis Sayles provides research coverage across all major market sectors, industries and 

geographies. The Private Credit Group leverages these resources to explore the large and diverse opportunity 

set available in private fixed income, including corporate credit, infrastructure debt, project finance and  

specialty finance.

In sourcing and managing PFI deals, the Private Credit Group taps a deep pool of cross-functional expertise 

within Loomis Sayles. This includes expertise in credit research, mortgage and structured finance, legal 

and compliance, actuarial science, distressed debt, restructuring, ESG, quantitative research, risk analysis, 

fundamental research, macro strategy, technology and operations.

To learn more about our PFI capabilities, please contact Colin Dowdall or Gregory Ward.

Please see Important Disclosure which follows, an integral part of this paper.
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Important Disclosure
This paper is provided for informational purposes only and should not be construed as investment 
advice. Opinions or forecasts contained herein reflect the subjective judgments and assumptions of 
the authors only and do not necessarily reflect the views of Loomis, Sayles & Company, L.P. Other 
industry analysts and investment personnel may have different views and opinions. Investment 
recommendations may be inconsistent with these opinions. There is no assurance that developments 
will transpire as forecasted, and actual results will be different. Data and analysis does not represent 
the actual or expected future performance of any investment product. We believe the information, 
including that obtained from outside sources, to be correct, but we cannot guarantee its accuracy. The 
information is subject to change at any time without notice.

Diversification does not ensure a profit or guarantee against a loss.

Any investment that has the possibility for profits also has the possibility of losses, including 
the loss of principal.

Market conditions are extremely fluid and change frequently.

Past performance is no guarantee of, and not necessarily indicative of, future results.

LS Loomis | Sayles is a trademark of Loomis, Sayles & Company, L.P. registered in the US Patent 

and Trademark Office. 

Key Investment Risks
Credit Risk 
The risk that the issuer or borrower will fail to make timely payments of interest and/or principal. 
This risk is heightened for lower rated or higher yielding fixed income securities and lower rated 
borrowers. 
Issuer Risk 
The risk that the value of securities may decline due to a number of reasons relating to the issuer 
or the borrower or their industries or sectors. This risk is heightened for lower rated fixed income 
securities or borrowers. 
Liquidity Risk 
The risk that the strategy may be unable to find a buyer for its investments when it seeks to sell them, 
which is heightened for high yield, mortgage-backed and asset-backed securities. 
Interest Rate Risk
The risk that the value of a debt obligation falls as interest rates rise.
Non-US Securities Risk 
The risk that the value of non-U.S. investments will fall as a result of political, social, economic 
or currency factors or other issues relating to non-U.S. investing generally. Among other things, 
nationalization, expropriation or confiscatory taxation, currency blockage, political changes or 
diplomatic developments can negatively impact the value of investments. Non-U.S. securities 
markets may be relatively small or underdeveloped, and non-U.S. companies may not be subject to 
the same degree of regulation or reporting requirements as comparable U.S. companies. This risk is 
heightened for underdeveloped or emerging markets, which may be more likely to experience political 
or economic stability than larger, more established countries. Settlement issues may occur. 
Currency Risk 
The risk that the value of investments will fall as a result of changes in exchange rates, particularly 
for global portfolios. 

AUTHORS
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Derivatives Risk (for portfolios that utilize derivatives) 
The risk that the value of the Strategy’s derivatives instruments will fall because of changes in the 
value of the underlying reference instrument, pricing difficulties or lack of correlation with the 
underlying investment. 
Leverage Risk (for portfolios that utilize leverage) 
The risk of increased loss in value or volatility due to the use of leverage, or obtaining investment 
exposure greater than the value of an account.
Counterparty Risk 
The risk that the counterparty to a swap or other derivatives contract will default on its obligations.
Prepayment Risk 
The risk that debt securities, particularly mortgage-related securities, may be prepaid, resulting in 
reinvestment of proceeds in securities with lower yields. An investment may also incur a loss when 
there is a prepayment of securities purchased at a premium. Prepayments are likely to be greater 
during periods of declining interest rates. 
Extension Risk 
The risk that an unexpected rise in interest rates will extend the life of a mortgage or asset-backed 
security beyond the expected prepayment time, typically reducing the security’s value.
Equity Risk
The risk that the value of stock may decline for issuer-related or other reasons.
Non-Diversified Strategies 
Non-diversified strategies tend to be more volatile than diversified strategies and the market as  
a whole.
Municipal Securities Risk
The risk that municipal markets may be volatile and can be significantly affected by adverse tax, 
legislative or political changes and the financial condition of the issuers of municipal securities.
Models and Data Risk 
The strategy may utilize quantitative model based strategies. This is the risk that one or all of the 
quantitative or systematic models used may fail to identify profitable opportunities at any time. 
These models may incorrectly identify opportunities and these misidentified opportunities may lead 
to substantial losses. Models may be predictive in nature and may result in an incorrect assessment 
of future events. Data used in the construction of models may prove to be inaccurate or stale, which 
may result in investment losses.
General Risk
Any investment that has the possibility for profits also has the possibility of losses, including loss  
of principal.

MALR030469
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This material has been provided for information purposes only to investment service providers or other Professional Clients, Qualif ied or Institutional Investors and, when required by local

regulation, only at their w ritten request. This material must not be used w ith Retail Investors.

To obtain a summary of investor rights in the official language of your jurisdiction, please consult the legal documentation section of the w ebsite (im.natixis.com/intl/intl-fund-documents)

In the E.U.: Provided by Natixis Investment Managers International or one of its branch off ices listed below. Natixis Investment Managers International is a portfolio management company

authorized by the Autorité des Marchés Financiers (French Financial Markets Authority - AMF) under no. GP 90-009, and a public limited company (société anonyme) registered in the

Paris Trade and Companies Register under no. 329 450 738. Registered office: 43 avenue Pierre Mendès France, 75013 Paris. Germany: Natixis Investment Managers International,

Zw eignieder lassung Deutschland (Registration number: HRB 129507): Senckenberganlage 21, 60325 Frankfurt am Main. Italy: Natixis Investment Managers International

Succursale Italiana, Registered off ice: Via San Clemente 1, 20122 Milan, Italy. Netherlands: Natixis Investment Managers International, Nederlands (Registration number 000050438298).
Registered off ice: Stadsplateau 7, 3521AZ Utrecht, the Netherlands. Spain: Natixis Investment Managers International S.A., Sucursal en España, Serrano n°90, 6th Floor, 28006 Madrid,

Spain. Sw eden: Natixis Investment Managers International, Nordics Filial (Registration number 516412-8372- Swedish Companies Registration Office). Registered office: Covendrum

Stockholm City AB, Kungsgatan 9, 111 43 Stockholm, Box 2376, 103 18 Stockholm, Sw eden. Or,

Provided by Natixis Investment Managers S.A. or one of its branch off ices listed below. Natixis Investment Managers S.A. is a Luxembourg management company that is authorized by

the Commission de Surveillance du Secteur Financier and is incorporated under Luxembourg laws and registered under n. B 115843. Registered office of Natixis Investment Managers
S.A.: 2, rue Jean Monnet, L-2180 Luxembourg, Grand Duchy of Luxembourg. Belgium: Natixis Investment Managers S.A., Belgian Branch, Gare Maritime, Rue Picard 7, Bte 100, 1000

Bruxelles, Belgium.

In Switzerland: Provided for information purposes only by Natixis Investment Managers, Sw itzerland Sàrl, Rue du Vieux Collège 10, 1204 Geneva, Switzerland or its representative off ice

in Zurich, Schweizergasse 6, 8001 Zürich.

In the British Isles: Provided by Natixis Investment Managers UK Limited w hich is authorised and regulated by the UK Financial Conduct Authority (register no. 190258) - registered

off ice: Natixis Investment Managers UK Limited, One Carter Lane, London, EC4V 5ER. When permitted, the distribution of this material is intended to be made to persons as described as

follows: in the United Kingdom : this material is intended to be communicated to and/or directed at investment professionals and professional investors only; in Ireland: this material is
intended to be communicated to and/or directed at professional investors only; in Guernsey: this material is intended to be communicated to and/or directed at only financial services

providers which hold a license from the Guernsey Financial Services Commission; in Jersey: this material is intended to be communicated to and/or directed at professional investors

only; in the Isle of Man: this material is intended to be communicated to and/or directed at only financial services providers which hold a license from the Isle of Man Financial Services

Authority or insurers authorised undersection 8 of the Insurance Act 2008.

In the DIFC: Provided in and from the DIFC financial district by Natixis Investment Managers Middle East (DIFC Branch) which is regulated by the DFSA. Related financial products or
services are only available to persons who have suff icient f inancial experience and understanding to participate in financial markets w ithin the DIFC, and qualify as Professional Clients or

Market Counterparties as defined by the DFSA. No other Person should act upon this material. Registered office: Unit L10-02, Level 10 ,ICD Brookfield Place, DIFC, PO Box 506752,

Dubai, United Arab Emirates

In Japan: Provided by Natixis Investment Managers Japan Co., Ltd. Registration No.: Director-General of the Kanto Local Financial Bureau (kinsho) No.425. Content of Business: The

Company conducts investment management business, investment advisory and agency business and Type II Financial Instruments Business as a Financial Instruments Business

Operator.

In Taiwan: Provided by Natixis Investment Managers Securities Investment Consulting (Taipei) Co., Ltd., a Securities Investment Consulting Enterprise regulated by the Financial

Supervisory Commission of the R.O.C. Registered address: 34F., No. 68, Sec. 5, Zhongxiao East Road, Xinyi Dist., Taipei City 11065, Taiw an (R.O.C.), license number 2020 FSC SICE
No. 025, Tel. +886 2 8789 2788.

In Singapore: Provided by Natixis Investment Managers Singapore Limited (NIM Singapore) having off ice at 5 Shenton Way, #22-05/06, UIC Building, Singapore 068808 (Company

Registration No. 199801044D) to distributors and qualif ied investors for information purpose only. NIM Singapore is regulated by the Monetary Authority of Singapore under a Capital

Markets Services Licence to conduct fund management activities and is an exempt financial adviser. Mirova Division (Business Name Registration No.: 53431077W) and Ostrum Division

(Business Name Registration No.: 53463468X) are part of NIM Singapore and are not separate legal entities. This advertisement or publication has not been reviewed by the Monetary
Authority of Singapore.

In Hong Kong: Provided by Natixis Investment Managers Hong Kong Limited to professional investors for information purpose only.

In Australia: Provided by Natixis Investment Managers Australia Pty Limited (ABN 60 088 786 289) (AFSL No. 246830) and is intended for the general information of f inancial advisers 

and w holesale clients only .  

In New Zealand: This document is intended for the general information of New  Zealand wholesale investors only and does not constitute f inancial advice. This is not a regulated offer for 
the purposes of the Financial Markets Conduct Act 2013 (FMCA) and is only available to New  Zealand investors who have certified that they meet the requirements in the FMCA for 

w holesale investors. Natixis Investment Managers Australia Pty Limited is not a registered f inancial service provider in New  Zealand.

In Colombia: Provided by Natixis Investment Managers International Oficina de Representación (Colombia) to professional clients for informational purposes only as permitted under 

Decree 2555 of 2010. Any products, services or investments referred to herein are rendered exclusively outside of Colombia. This material does not constitute a public offering in Colombia 

and  is addressed to less than 100 specif ically identif ied investors. 

In Latin America: Provided by Natixis Investment Managers International. 

In Uruguay: Provided by Natixis Investment Managers Uruguay S.A., a duly registered investment advisor, authorised and supervised by the Central Bank of Uruguay. Office: San Lucar 

1491, Montevideo, Uruguay, CP 11500. The sale or offer of any units of a fund qualif ies as a private placement pursuant to section 2 of Uruguayan law 18,627 . 

In Mexico:Provided by Natixis IM Mexico, S. de R.L. de C.V., w hich is not a regulated f inancial entity, securities intermediary, or an investment manager in terms of the Mexican 

Securities Market Law  (Ley del Mercado de Valores) and is not registered with the Comisión Nacional Bancaria y de Valores (CNBV) or any other Mexican authority. Any products, 

services or investments referred to herein that require authorization or license are rendered exclusively outside of Mexico. While shares of certain ETFs may be listed in the Sistema 
Internacional de Cotizaciones (SIC), such listing does not represent a public offering of securities in Mexico, and therefore the accuracy of this information has not been confirmed by the

CNBV. Natixis Investment Managers is an entity organized under the law s of France and is not authorized by or registered with the CNBV or any other Mexican authority. Any reference 

contained herein to “Investment Managers” is made to Natixis Investment Managers and/or any of its investment management subs idiaries, which are also not authorized by or registered 

w ith the CNBV or any other Mexican authority.

In Brazil: Provided to a specif ic identif ied investment professional for information purposes only by Natixis Investment Managers International. This communication cannot be distributed 
other than to the identif ied addressee. Further, this communication should not be construed as a public offer of any securities or any related f inancial instruments. Natixis Investment 

Managers International is a portfolio management company authorized by the Autorité des Marchés Financiers (French Financial Markets Authority - AMF) under no. GP 90-009, and a 

public limited company (société anonyme) registered in the Paris Trade and Companies Register under no. 329 450 738. Registered off ice: 43 avenue Pierre Mendès France, 75013 Paris.

The above referenced entities are business development units of Natixis Investment Managers, the holding company of a diverse line-up of specialised investment management and 

distribution entities w orldwide. The investment management subsidiaries of Natixis Investment Managers conduct any regulated activities only in and from the jurisdictions in w hich they 
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